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Drive incremental pipeline in the
new era of Digital Transformation

The way we do Marketing has changed
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Customer in Control

Of customers feel they
8 00 have found their
0 solutions provider, not
the other way around

Of the buying cycle

7 00 takes place (online)
0 before buyers engage

with a sales person
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Information Access

95..

39.,

Of B2B decision makers
use a search engine
when shopping for new
solution.

Of researched
companies are using
social networks to select
their vendor.

Multiple Interactions

Customers continue to
Initiate interactions and
conduct online research
throughout the purchase
cycle

On average, a customer
will ‘touch’ a vendor 11
times before making a
purchase
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MODERN STRATEGY - ANALYTICS MODERN STRATEGY - ANALYTICS

e? f | f&. e =X E.E &

D';‘e;tnin"a" Contact Center Events Web Banners Search Social Media Click to Chat

CONTENT » Shared offers across marketing channels e Integrated messaging and offers mapped to purchase status
& OFFERS  Consistent purchase offers drive marketing leads

TARGETING &

PROFILE e Shared targeting and segmentation models ¢ Persona development e Competitive information
DATA

;IIIIERTEZISI?TS » Marketing qualified pipeline $ ¢ Marketing qualified leads ¢ Responses and net new names
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Awareness
Traffic Driving Activities

\@9 Sales InMail
& Email

uli Organic & Paid
i)

Social Promotion

Web Sites Content
Syndication

Content
Syndication
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Unique
Visits

Microsite

Progressive Profiling through gated content
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Net New
Contacts

Engagement
Demand Generating Activities

—

Email, Webcasts
Campaign

Events

Telemarketing

QUALIFIED OPPS FOR
SALES CONVERSATION
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EMEA A&C FY19 VAD Demand Generation

Oracle
triggered

Quarterly Campaigns

VAD Business Plans

VAD
triggered

Partner
triggered
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Partner Individual Activities




Oracle, VADs & Partners Demand

Generation Activities
What we offer to our VADs/Partners

v’ Content v Marketing v’ Demand v Lead
v Automation Generation Management
of the Data bases Platform workshops Guidance
DEMAND v’ Segmentation for
GENERATION v Branding v’ Access and Integrated
BUDGET v e training activities
Guidance
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Ziftsolutions

smarter channel marketing
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Personal report & recommendations

——

Assess your influence on social media

In just a few minutes, assess your personal profile using specific recommendations in

M"f ) N-T ‘» - Brand / Audience / Engagement
START NOW ” ‘ r J\ 2Y L .
B gy Y& - Maturity, Examples, Next Steps

- Partner version (April launch)

Smart questionnaire Analysis engine Personal report
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http://bit.ly/socialassesspartner

New: Digital Tools for Sales & Mktg eBook

Enter your email address to continue:

Digital Tools for Sales &
Marketing

eBook for Oracle Partners

Sharing is a way to accelerate the transformation of our partnering
experience. We make resources and services available to help in
adopting digital platforms and using social media

In a previous eBook we shared tools, tips, practices and examples to
show how Digital & Social can increase the impact of content, events,
campaigns or online conversations.

This eBook presents social media tools in a very practical way,
illustrating the value they bring in a salesperson and marketer business
journey:

S http:/bit.ly/L Pdigitaltools2018e

insights

N
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http://bit.ly/LPdigitaltools2018e

OPN Portal : Content is king

Rate Your Assets | adrienne.dobbie@oracle.com « | Contact Us w
Searct

lodernize with New Presentation: ADWC vs. Amazon

" http://bit.ly/OPN4marketers

New Presentation: Oracle Cloud N:
Platform Autonomous Services ... Autonomous

Welcome to Sales Central!

b http://bit.ly/OPN4salespeople

Converged Infrastructure, and Industries

& Select one or more values to start
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http://bit.ly/OPN4marketers
http://bit.ly/OPN4salespeople
http://bit.ly/OPN4salespeople

™

. ) Following in 4~ 1 stream

™  Go Beyond for Distributors .

T T N T T

%% ANNOUNCEMENT. Download the Workshop in a Box, accelerate your partners knowledge. Show Details

Leave this group

Featured Expert Oracle Go Beyond in association with Intel® TCO As A Service

Oracle’s distribution initiative that helps you accelerate your customers to cloud.
For more information contact your Oracle distribution team or explore the category pages below.

Intel and the Intel logo are trademarks of Intel Corporation in the U.S. and/or other countries.
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. Laurence LEPRIVIER + Manager
@ Senior Sales Leader - Western Europe Distribution Channels - Leadin...

D - 13 Do you want to hear about the A&C FY19 VAD
Strategy and your role in driving the channel ecosystem ?

Javier Torres, Vice President EMEA Alliances and Channels, will share it with YOU at #oraclevadforum. If

you're not yet registered, it is still time to do so, click on below link :
https://eventreg.oracle.com/profile/web/index.cfm?PKweblD=0x546650abcd

Like Comment NS

MEMBERS 221 members

3062080094 6@

About  Feedback  Privacy & Terms
Linkedf[d) Linkedin Corp. ® 20128
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Integrated Cloud

Applications & Platform Services
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